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[ndian Saa$ start-ups tobe
valued at $50 billion by 2025

~ Revenues of start-ups
will grow to $10 b

in 10 years, says
Google-Accel report

OUR BUREAU
Bengaluru,March 4
Software-as-a-service ~ (SaaS) is
emerging the next big growth op-
portunity for Indian SaaS start-
ups in the global market over the
next 10 years, led by demand
from small and medium busi-
nesses (SMBs) in the US and Eu-
Iope.

According to a joint report re-
leased by Google and Accel Part-
ners on Friday, Indian SaaS$ start-
- ups, which generate annual re-
curring revenues of $600 million
from global demand at present,
will see revenues grow to $2.5 bil-
lion by 2020 and $10 billion by
2025. The country is home to over
500 SaaS start-ups at present.

Pointing out that, India’s ad-
vantages in engineering, inside
sales, product management and
mobile-first skillset create a high-
ly advantageous opportunity for
Saa$ businesses to be profitable
and scale quickly, Shekhar Kirani,
Partner at Accel India, said: “These
competitive advantages will help
Indian SaaS companies see strong
growth and create $50 billion in
value over the next 10 years. We
are already seeing many Indian
SaaS start-ups creating world-
class products successfully for
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global SMB market.” Twenty five
per cent of Accel’s portfolio com-
panies in India are Saa$ start-ups.

The report outlines that pur-
pose built global SaaS products
will see hyper growth and adop-
tion from SMBs and contribute to
‘more than 75 per cent of the pub-

lic cloud revenues driving the

global SaaS industry to $132 bil-
lion revenues by 2020 from $68
billion today; of which SMB SaaSis
expected toreach $76 billion from
$24 billion today.

Key areas 1
By comparing unite

vantages and current spread of
demand fulfilment, the report re-
veals customer relationship man-
agement, data visualisation, hu-
man resource management,
marketing, healthcare and educa-

icsad--

tion as some key areas where big
global SaaS companies can
emerge out of India.

Rajan Anandan, Vice-President
and Managing Director, Google
Southeast Asia and India, said
“Cloud computing is one of the
top = technology investment

_trends of this decade with ven-

ture funding for purpose built
Saa$ solutions exceeding $18 bil-
lion in the last four years. Indian
start-ups have an edge as mobility
is also becoming a key require-
ment by SMBs for SaaS.”

Our start-ups are already build-
ing-world-class solutions for the

_mobile first users, this strength

combined with easy access to

global customer base online, will

help India become a strong player
in the global Saa$ industry, added
Anandan.
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