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90% of my returns
come from 1 deal but
most of my time will
go to 148 startups
#PreMoney

Tech Buzz
Nothing Much
Changingon
Next iPhone

The next iPhone coming
out later this year is go-
ing to be like the current
iPhones. Apple is moving
away from its traditional
2-year upgrade cycle, in
which a complete rede-
sign of the handset is re-
leased every two years,
with more subtle im-
provements released in
aso-called “S” model in
the years in between.
Appleis preparing a de-
vice, settolaunchin
2017, that will have big-
ger changes, as has been
rumored. - BI

Quick Byte AniRBANBORA

Apple is returning
money to ebook buyers
after losing case

100 million

Monthly active user
base of music streaming
service Spotify

The Cheapest
Kindle Just
Got Better

Seattle: Amazonon
Wednesday announced
arefresh toits entry-
level Kindle e-reader.
The new device has
twice as much memory
as its predecessor,
which should make ita
bit faster in operation.
Amazon says its slightly
thinner, lighter (5.7 oz
versus 6.7 0z), and more
rounded, and that it'll be
available in white in ad-
dition to its usual black.
Bluetooth audio support
has been added as well.
The device retains the
previous Kindle's $80
price tag. -Tech Insider

Jargon Buster
Native Code

A native code is the
type of programming
code that is written for

a specific processor.
The code does not run
if tried on any other
processor unless it runs
over an emulator

BENGALURU CALLING SAP’s incubation centre, called Startup Studio, will join global
technology giants like Microsoft and Oracle in riding the wave in India’s Silicon Valley

Startupreneurs!
Ready to get SAPped

Shadma.Shaikh
@timesgroup.com

Bengaluru: German software-
maker SAPhaspicked Bengaluru
for its first startup incubation
centre, joining the likes of Micro-
soft and Oracle that have establis-
hed similar programmes in Indi-
a’s main hub for emerging tech-
nology businesses.

SAP Startup Studio, to be laun-
ched on Thursday, will offer a 12-
month accelerator programme
under which it will investfinanci-
ally in startups as well as provide
space, access to technology in-
frastructure, mentoring and bu-
siness consulting.

“We will initially start with re-
serving 75 seats for the first 10
startups and then we will leave all
options open,” Bernd Leukert,
member of SAP’s executive bo-
ard, told ET. “Depending on indi-
vidual outcome, we might beco-
me an equity stakeholder, just ha-
ve a financial engagement or cre-
ate a strategic partner
programme.”

Incubator-mentee relationships
between global technology giants
and early-stage startups are typi-
cally symbiotic. While technolo-
gy giants such as Google and Mi-
crosoft stand to gain faster and di-
rect access to cutting-edge inno-
vations, startups get necessary
hand-holding, access to advanced

Starting up Here ) Q

40+ Total num- | 1/3rd of the

ber of accelera-
tors in India

SAP Startup Studio |
will provide space,
access to tech in-
frastructure, men-
toring and busi-

ness consulting i segments

technology, potential global cli-
ents and the validation they so co-
vet.

SAP, a global leader in business-
management software, will select
startups in technology and rela-
ted domainsthat somewhat comp-
lement its product portfolio, Leu-
kertsaid.

It will primarily scout for star-
tups in the internet of things, clo-
ud computing and big-data doma-
ins and the retail and healthcare
segments, he said.

The company has finalised se-
ven startups for its initial pro-
gramme—cloud-based healthca-
re platform CloudKare; reverse
logistics service provider Blu-
birch; conversation commerce
chatbot Niki.ai; ecommerce mar-
ketplace solution provider Seller-
worx; sales performance manage-
ment platform Stratawiz; energy

} | accelerators are
i started by MNCs

i will be chosen from
i loT, cloud computing,
i big-data domains and
i retail and healthcare

for first batch
* CoudKare . qyrtowiz

- Blubirch . gojibrium Energy
- Moglix

- Niki.ai
- Sellerworx

WIN-WINFORALL
Incubator-menteerela-
tionships between glo-
bal tech giantsand ear-
ly-stage startups are
typically symbiotic

management IoT company Ecoli-
brium Energy; and business-to-
business ecommerce provider
Moglix.

“SAPistheleader in (enterprise
resource planning, or ERP) soft-
ware and... most manufacturing
companies we work with use
SAP’s software,” said Rahul
Garg,founder of Moglix. “By wor-
king closely with SAP we can
bring in the benefit of integrated
supply-chain in a seamless man-

€

ner tothe customer.”

SAP’s incubation centre will be
housed within a new facility the
company is building at its White-
field campus with seating for
2,500 people. SAP has invested
about €50 million (380 crore) in
thefacility;itdid notdisclose how
much it is allocating for the incu-
bation programme.

SAP is not new to startups in In-
dia. The company said it has been
involved with startups here in a
stealth mode for at least two years
now. It runs a social entreprene-
urship and innovation program-
me in collaboration with the
Centre for Innovation, Incuba-
tion and Entrepreneurship (SAP-
CIIE) at the Indian Institute of
Management, Ahmedabad.

On why companies like SAP and
Oracle actively seek to be invol-
ved with startups, Mohandas Pai,
an angel investor and founder of
venture capital firm Aarin Capi-
tal, said: “All large corporates ha-
ve realised that they are facing
threat from young disruptive
companies.”

Large corporates also believe it
is in their best interests if star-
tups use their technology, he said,
and a good way to ensure this is
through such programmes. This
also helps young companies get
access to technology, finance and
mentorship, Paisaid.

(With inputs from Vishal Dutta
in Ahmedabad)

We're Right on Time for Action

SAPisscouting
forafew more

domestic
startupstojointheinitial batch of its
firstaccelerator programme, which
itislaunchinginBengaluru. SAP
Startup Studio will seek to back
disruptive ideas and products,
especially those that complement
SAP’s business, the company’s global
head of products Bernd Leukert and
SAP Labs India managing director
Dilipkumar Khandelwal told ET's
Shadma Shaikh & J Vigneshinan
interview. Edited excerpts:

How is your incubation
programme different from SAP
Ventures? Will you be acquiring
portfolio companies later?
Leukert: SAP Ventures, which
started in 1996 and later rebranded
itself as Sapphire Venturesin 2014,
isaSilicon Valley-based venture
capital company that primarily
investsin growth-stage enterprise
technology companies globally.

SAP Startup Studioisanaccelerator
that will provide mentoring, in-
frastructure and technology support
toseed-and early-stage startups.

Is there a fixed corpus for SAP

DILIPKUMAR KHANDELWAL
MD, SAP Labs India

Ourentryintothe
startup space started
twoyearsago, albeitin
Stealthmode

Startup Studio?
Leukert: We are not just focusingon
financial assistance through the
accelerator programme.
Whilethat'sone aspect of it, we
provide space, mentoring, collabora-
tionand access to our technical
infrastructure and partner ecosys-
tem, all of whichis hard to quantify
indollar value.

What sectors are you looking at?
What will be structure of the
programme?

Khandelwal: The internet of things,
cloud and bigdata are focus areas. In
verticals, weare looking atretail and
healthcare. If there are other oppor-
tunities that fitinto our 25 industry
verticals, we are open for con-
versation.

Startups will be incubated for a
period of one year, coupled witha
strongly-knit mentorship program
that extends beyond their first year.

Is SAP not late in this market? The
startup accelerator boomis at
least three years old in India.
Khandelwal: We feel the (Indian)
startup ecosystemisnow ripe for
our accelerator programme, combi-
ned with huge interest fromearly-
stage startups wanting to associate
with SAP to leverage on our tech-
nology expertise and customer base.
Ourentry into the startup space
started two yearsago, albeitin
stealth mode, when we began
ground work onunderstanding the
ecosystem. We also have establis-
hed astrongalliance with [IM-A.

What's your selection
criteria?

Khandelwal: We are not
justlooking for someone

InMobi Fined
$9.5LakhinUS
for Violating
Privacy Norms

Vikas.SN@timesgroup.com

Bengaluru: SoftBank-backed

mobile advertising firm InMobi

will pay $950,000 in civil penalties

and implement a comprehensive

privacy program to settle the fed-

eral trade commission (FTC)

charges that it deceptively

tracked locations of “hundreds

of millions of consumers - in-

cluding children — without their

knowledge or consent” to serve
geo-targeted advertising.

FTC in a statement noted that

under the actual terms of the set-

tlement, InMobi is

subject to a $4 mil-

lion penalty, but

the agency sus-

pended the fine to

$950,000 based on

the company’s fi-

FTCalleged  ,51cia] condition.
gttlgrges:hatl FTC alleged that
::raflf:g VelY InMobi was track-
locations of ing. consumers’ lo-
“hundredsof cations whether or
millions of not the apps using
consumers- the company’s so-
including lution asked for
children - consumers’  per-
without their mission to do so
knowledge” and even when

consumers denied
permission to access their loca-
tion information.

InMobihasnow beendirected the
location information of consum-
ers it collected without their con-
sent, including all information it
has collected from children and
will be prohibited from further vi-
olations of Children’s Online Pri-
vacy Protection Act. It will also be
prohibited from misrepresenting
its privacy practices. InMobi will
also have to setup a comprehen-
sive privacy program.

withanidea.

Goingslightly beyond that, say 4-5
people working ona prototype
should do, or they should havea
couple of customers they cater to
already. How muchis the addres-
sable space for the startup is another
parameter.

Leukert: It should be to some extent
complementary to our portfolio.

Bernd Leukert
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last year. Across 34 major markets, almost 1 .
in 5 online adults use voice search on their mobile. But it's the age spllt
which is telling here: the younger someone is, the more likely they are
to be using voice to search. Is google listening?
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Vishal.Dutta@timesgroup.com

Ahmedabad: Incubators, in-
vestors and fund-raising platforms
areturningtoregional startups
and ecosystems in smaller cities
for the next level of growth, as
stakeholderslook to cities like
Surat, Ahmedabad and Indore,
players in the industry said.

This week, Mumbai-based Ven-
ture Catalysts expanded to Surat,
the world’s largest diamond busi-
ness hub, making itsfirst foray
intoaregional areaaimed at
mobilising startups, mentors,
investors and catalysts. Last
month, the Indian Institute of
Management-Ahmedabad’s
incubator CIIE and global IT
player SAP India started its se-
cond edition of the startup accele-
rator to mentor and build capaciti-

es of 30 startups by 2017, targeting
regional investable startups in
Gujarat, Rajasthan and Pune.

“We are looking at different breed
of angel investors and diversity in
startups from regional ecosys-
tems” said Apoorv Ranjan Shar-
ma, cofounder & president, Ventu-
re Catalysts.

Accordingto him, after the
recent marking down of valuation
of afew unicorn and non-unicorn
startups, most investors are now
seekingto invest in strong busi-
nesses with actual revenue and
profit flow. After entering Surat,
Venture Catalysts will set up
operations in five more Tier-2
cities out of which three would be
from Western India and one each
in North and South India. “Innext
two years, we will have presence
in more than 10 Tier-2 cities across
India” Sharma said.

Kalaari Cap Adds
Three MoretolIts
Leadership Team

Firm strengthens investment and ops teams

Madhav.Chanchani
@timesgroup.com

Bengaluru: Venture capital firm
Kalaari Capital has strengthened
itsleadership team with threeappo-
intmentsintheinvestmentand ope-
rations teams.

The Bengaluru-based firm has ro-
ped in Prashanth Aluru, a former
partner at consulting firm Bain &
Company, as a partner and Pooja
Gupta, a former human resources
headforfashionretailer Myntrahas
joined the fund as head - portfolio
HR. In addition, Kalaari has made
the first senior hire for its seed pro-
gramme Kstart, by appointing Mut-
hiah Venkateswaran as partner.

The new hires come after Kalaari,
an early investor in ecommerce
firms Snapdeal and Myntra, raised
$290 million (31,922 crore) last year.
The venture fund is now building
an operations team, just like others
in the industry such as Sequoia Ca-
pital India and Accel India, have al-
ready done.

“As our portfolio companies have
grown, both in numbers and size,
the help that we can offer and make
a difference often becomes more
complex. We have been thinking
how at each functional level we can
help them,” said Vani Kola, mana-
gingdirector at Kalaari.

Kalaari has Prasanna HK and
Karthik Nageswaran who work
with portfolio companies in finan-
ce. With Gupta now leading HR, the
VCfirmalsoplanstoadd executives
for functions like legal, technology
and marketing but “not immediate-
ly, as it takes time to hire the right
people,” according to Kola.

Gupta was with Myntra for over fi-
ve years, where Kalaari was an ear-
ly investor. She has also worked
with software maker SAP and is an
MBA from XLRI-Jamshedpur. Alu-
ru, a BTech from IIT-Kharagpur
and MBA from Kellogg School Ma-
nagement, was with Bain for over

-

MY BOSS HAS A PLAN
ANDI'M I.IK;
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At the Top

PRASHANTH ALURU
Former partner,
Bain & Company
AtKalaari: Partner

POOJAGUPTA

. Former HR head,
. Myntra

AtKalaari: Head -
portfolio HR

. MUTHIAH VEN-
| . KATESWARAN

. Consultant,
Spencer Stuart
Now: Partner, Kstart

VANIKOLA

Managing Director, Kalaari
Asour portfolio compa-
nieshavegrown, bothin
numbersandsize, the
help that we can offer
and makeadifference
often becomes more
complex

nine years leading technology, me-
dia & telecom and digital practice
across Asia Pacific. At Kalaari, he
willfocus on investments across en-
terprise software, consumer inter-
net, cloud, big-data analytics, he-
althcare tech and logistics.

Venkateswaran has joined as the
first partner at Kstart, where Kala-
ariplans to invest about $20 million
(about %135 crore) in up to 40 star-
tups over the next two years. He hel-
ped set up Spencer Stuart’s Benga-
luru office and led their digital and
leadership advisory practices in In-
dia. Venkateswaran has also wor-
ked with McKinsey and Texas In-
struments.

Kalaari had also added several
new advisors last year. Microsoft’s
former India chairman Ravi Ven-
katesan and Silicon Valley veteran
Ram Gupta were roped in to work
with startups in Kalaari Capital’s
portfolio, the venture firm already
hasTata Group chairman-emeritus
Ratan Tata as a special advisor.

Mobikon Acquires
MassBlurb for $1 m

Acquisition will be mixed equity and cash deal

SCALINGUP
The buy will help Mo-
bikon add 200 restaurant

brands in India. Mobikon
has a plan of on-boarding
over 800 restaurant
brands by the end of year

Payal.Ganguly@timesgroup.com

Bengaluru: Restaurant customer
engagement and marketing plat-
form Mobikon has acquired Mum-
bai-based social and marketing so-
lutions provider MassBlurb in a
mixed equity and cash deal estima-
ted to be around $1 million.

Theacquisition will help the Jung-
le Ventures and Asean tech-fund
Qualgro-backed Mobikon to integ-
rate online review management,
website automation and other ser-
vicestoitsclients.

“Our customer overlap isless than
6% and with the current acquisi-
tion, therestaurantscanmanagelo-
yalty, social engagement and other
features on a single system,” said
Samir Khadepaun, founder of Mo-
bikon, which has offices in Pune

and Singapore, and clients across
Indiaand South East Asia.

“We have also come up with an in-
tegrated dashboard where they can
monitor order flows offline and
through aggregators and manage
thelifecycle of the customer.”

Thefoundersof MassBlurbwill be
taking up key roles in Mobikon
with Sanket Shah managingkey ac-
counts and partnerships, and Pan-
kit Chheda workingonnew product
initiatives.

The acquisition will help Mobi-
kon add 200 restaurant brands in
India. Mobikon has a plan of on-bo-
arding over 800 restaurant brands
by the end of year. It currently
works with brands including Ra-
disson Hotel, JP Palace, Copper
Chimney, Shankey’s Pizza, Swen-
sens, City of Dreams, Secret Recipe
and Red Crab Group.

Investors Hear the Call from the Hinterlands

Funding action shifts to untapped cities like Surat, Ahmedabad and Indore to keep story alive

BHAVIN PARIKH

Cofounder, Fundtonic.com
We are looking for new
investorsand HNIs from
different regional zones,
whocaninvestinour
short-listed startups

Last week, Mumbai-based Fund-
tonic.com, afund-raising platform
for startups as well as an enabler
that allows angel investors or high
networth individuals (HNIs) to
invest in promising startups
forayed into Gujarat. “We are
looking for new investors and
HNIs from different regional
zones, who can invest in our short-
listed startups, ” said Bhavin

Parikh, cofounder, Fundtonic-
.com. Parikh said that Gujarat has
alarge number of HNIs investors,
who are already known in Mumbai
investment circles for making
deals as angel investors.

Rakesh Dube, founder, Book-
MyStorage was one of the Mum-
bai-based startups that pitched in
front of Ahmedabad-based HNIs
and angel investors. Dube is ex-
ploring a completely new set of
investors from regional startup
ecosystems as funding in mature
startup hubs has been scaled
down. After organising a startup
fund raising event in Ahmedabad,
Fundtonic.com plansto dothe
same in other regional startup
zones — Surat and Nashik.

Fromlast year, many top VCs
have been interacting with Indore-
based startups, which wasnota
city in their radar until recently.




