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Bengaluru:Flipkart which expects
aquarter of all televisions sold in the
country to be retailed online is plan-
ning a series of measures to ensure
that it snags at least a fifth of this cri-
tical market in the next 18 months.

To be led by an experienced team of
managers handpicked for the role,
the Bengaluru-based company is rol-
ling out a slew of exclusive tieups
with large brands, easy loans for con-
sumers and improved after-sales ser-
vice for installation of these applian-
ces through its after-sales unit Jee-
ves Consumer Services.

Televisions are expected to lead the
growth of the large appliances cate-
gory, which also includes air condi-
tioners, refrigerators and

microwaves. 
“A consumer who buys an applian-

ce will trust the platform to buy eve-
rything from grocery to fashion. So
this category is not only important
from the units sold or GMV, but also
customer trust,” said Sandeep Kar-
wa, who was recently named the he-
ad of large appliances, following a fo-
ur-year stint in the company, inclu-
ding a successful role as head of the
high-volume smartphone business
for the company. 

Research firm Counterpoint Rese-
arch estimates that Flipkart accoun-
ted for about half of the nearly about
31-million smartphones sold online
in India during 2015.

Karwa and his team are hoping to
replicate that success with large con-
sumer durables that accounted for
nearly a quarter of the total gross
merchandise value of the Indian on-

line retail industry during the first
quarter of 2016, according to consu-
mer internet research firm RedSeer.
More importantly large appliances
also have slightly better commission
rates at 6-9%, as compared to 3-5% for
mobile and tablets, according to Red-
Seer, underlining the importance of
these categories for profit-hungry

Management, Flipkart’s largest sha-
reholder — took charge of the opera-
tions role in June. He has also moved
Amitesh Jha, a vice president and a
six-year company veteran, from the
logistics unit Ekart to become head
of expanded home category, which
includes large appliances, small app-
liances, furniture, home decor, kit-
chen and furnishing. Flipkart,
which is already selling TV brands
like Vu and BPL exclusively, has re-
cently signed up with Samsung for
exclusive launch of a new TV set pri-
ced at ̀̀ 69,900. 

With exclusive tie-ups, Flipkart al-
so corners marketing and adverti-
sing budget for these product laun-
ches through its initiatives like
Brand Stores, and Brand Stories
where companies can target the 75-
million registered customers on the
portal.

the senior executive who is widely
regarded as the point person leading
the effort to stave off the rising thre-
at from rival Amazon. The American
company has announced plans to in-
vest $5 billion in its Indian opera-
tions.

Krishnamurthy — who is also the
managing director of Tiger Global

ecommerce companies. 
Karwa estimates that Flipkart now

accounts for about 65% of all televi-
sions sold online and nearly 60% of
large appliances retailed on ecom-
merce platforms in the country. Kar-
wa’s appointment comes after Kaly-
an Krishnamurthy took charge of
category management at Flipkart,

Flipkart Switches on the TV as the Sales Show Starts
Season Opener
COUNTERPOINT
RESEARCH ESTIMATES
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OF KEY SUBCATEGORIES 
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BRACE YOURSELF, BANANA IS COMING

Marketplace wants to snag at least a fifth of online TV-sales market in the next 18 months; it has a team of handpicked managers ready for the role
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New Delhi: Indian firms are no
longer looking to do low-cost de-
sign, but are stepping into high-end
stuff as they realise the importance
of design for Make in
India, according to Au-
toCAD design software
maker Autodesk.

“People find that low
cost by itself is not sustai-
nable. It might last you for a
quarter or three quarters
but then you know that race
to the bottom is not somet-
hing you can sustain. And there
is...understanding that we need
more than low cost,” said Pradeep
Nair, managing director, Auto-

desk, India and Saarc. He added that
more and more Indian firms are
starting to ask for better design. 

“Ultimately design plays a very
important role. If you look at India

today... we have to
think a little bit

about multi-di-
sciplinary or

inter-discipli-
nary project-ba-

sed learning,” said
Tim Scanlon, Global

Engagement Lead, Autodesk Edu-
cation Experiences. 

To help bridge employability gaps
within the industry, the National
Association of Software and Servi-
ces Companies (Nasscom) and de-
sign technology company Autodesk
have created a course material to
create more opportunities in the fi-
eld of design. 

The evolution of design will ha-
ve an impact on the manu-

facturing sector, according to
Autodesk, which

will go further
in the context of

Make in India. 
“Design methodology needs to-

day are very different in the sense
that if I am an industrial designer
or a mechanical engineer, and I am

designing something, I suddenly
need to think about connectivity at
either end of things. I need to think

about sensors. I ne-
ed to think about
sensor placement. I
need to think about
all of these other
variables that are
new today. I need to
think about materi-
al science. And ac-
tually we are hea-

ded for bespoke materials,” said
Scanlon.

Autodesk further said that design
was moving from being a niche di-
scipline to a more mainstream de-
mand as more and more multinatio-
nal companies set up their R&D
centres in India.

No Jugaad, Only High-end Design Sells

and Sanjiv Bikchandani, founder of
Naukri.com; besides Srivastava and
Pai. Sidbi has supported 95 funds as
on May 31, 2016, out of which 47 funds
exclusively target the startup sector
while the rest look at startups and
growth stage companies including
MSMEs. The corpus of these 47
funds targeting startups is `̀7,522
crore, of which Sidbi has cumulati-
vely committed ̀̀ 895 crore. 

For receiving funding under the
fund of fund operations, the Alter-
native Investment Fund (AIF) is re-
quired to be registered with Sebi un-
der AIF Regulations, 2012, and sho-
uld have a fund term of up to 10 years
as and a commitment of up to five ye-
ars. The other criteria state that
AIFs with a corpus of up to ̀̀ 500 cro-
re should invest 50% of the corpus or
twice the contribution of Sidbi, whi-
chever is more, in MSMEs, while
those with a corpus of more than
`̀500 crore should invest ̀̀ 250 crore or
twice the contribution of Sidbi, whi-
chever is more.

Sidbi Readies
`̀675-cr Fireworks
for 10 Lucky Startups

Mugdha.Variyar
@timesgroup.com

Bengaluru: The Small Industries
Development Bank of India (Sidbi)
is set to review ten proposals from al-
ternative investment funds seeking
acommitment of `̀675 crore from the
Fund of Funds for Startups (FFS)
announced by PM Modi in the Star-
tup India Action Plan.

Sidbi’s Venture Capital Invest-
ment Committee, which includes
former Infosys CFO Mohandas Pai
and Indian Angel Network founder
Saurabh Srivastava, will place the
recommendations for ten proposals
before the Sidbi board on Tuesday.
Out of the `̀10,000 crore Fund anno-
unced by the Prime Minister in the
Startup India Action Plan on Janua-
ry 16, 2016, ̀̀ 500 crore has been relea-
sed during FY 2016 and ̀̀ 600 crore is
scheduled for release in FY 2017. SID-
BI has already committed a sum of
`̀168 crore so far to six Alternative In-
vestment Funds from the ̀̀ 500 crore
provided for the FFS in 2015-16.

“We are taking 10 proposals, see-
king commitment from Sidbi for
`̀675 crore with a total corpus of app-
roximately `̀4,200 crore, for in-prin-
ciple clearance from the Venture Ca-
pital Investment Committee. The
process will be held on July 12 in
Mumbai,” said Sidbi Chairman
Kshatrapati Shivaji.

Sidbi’s Venture Capital Invest-
ment Committee comprises Har-
kesh Mittal, head of National Scien-
ce & Technology Entrepreneurship
Development Board; former Nas-
scom chief Kiran Karnik; R Vaidya-
nathan, professor at IIM Bangalore;

Piggybank
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New Delhi: Gurgaon-based car
tracking telematics solutions
startup, Trak N Tell, has raised an
undisclosed sum of funding from
a group of investors, led by What-
sApp cofounder Brian Acton. 

While the terms of the Series-A
round were not disclosed, Acton,
along with two other investors,
whose names have also not been
revealed, are believed to have
pumped in about $3.5 million
(`̀23.3 crore) in the nine-year-old
venture, making this the latest
transaction in the country’s star-
tup ecosystem involving a high
profile Silicon Valley-based tech
entrepreneur. In April, PayPal co-
founder Max Levchin and Scott
Banister, an early investor in Fa-
cebook and Uber, led a `̀8.6 crore
round in financial technology
startup ClearTax. 

This is the first investment for
Acton in India. The 44 year-old is
primarily known for founding
mobile messaging app WhatsApp,
along with Jan Koum. 

“We are very pleased to have Bri-
an on board, and he’s been of tre-
mendous help in terms of strate-
gising, and planning for the com-
pany’s next stage of growth,”
Pranshu Gupta, chief executive of
Trak N Tell, told ET. 

Founded in 2007, Trak N Tell pro-
vides sophisticated vehicle tele-
matics solutions, which claims to
allow for predictive engine failu-
re, preventive maintenance notifi-
cation and fuel monitoring sy-
stem, among others. Its flagship
device, Intelli7, is a GPS-based
unit that enables car owners and
fleet owners to track their vehi-
cles and even immobilise them in
case of a theft. 

“Pranshu has extremely interes-
ting plans for the Indian automoti-
ve market and I am very excited to
help him scale his business furt-
her as an investor,” Acton said in
an email. Consumers will have to
spend `̀5,999 for the Intelli7 unit,
which covers the cost of the hard-
ware, SIM services and cloud-ba-
sed services for a period of three
years. The assembly of the Intelli7
unit has been outsourced to a local
manufacturer. 

According to Gupta, the startup,
which caters to both enterprise
and retail segments, will use the
proceeds to expand its presence
across the country. 

The company expects to be in
Bengaluru by the end of the next
quarter, followed by Mumbai. “We
also plan to utilise a portion of the
funding round towards scaling up
our R&D, as well as for marketing.
We are targeting to be in 500-1,000
stores by the end of the current ca-
lendar year,” Gupta said. 

Now Trak N Tell WhatsApp
Cofounder’s India Investment 

Aditi.Shrivastava1
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Bengaluru: Mobile payments
and commerce platform Paytm
said it has tied up with financial
institutions to facilitate collate-
ral-free working capital loans of
up to ̀̀ 1lakh for small merchants
and service providers like kira-
na store owners and auto drivers.

Paytm will pass on the credit
profile, which is based on trans-
action history of the merchants
on its platform, to third-party fi-
nancial institutions, including
Capital Float, Aditya Birla Fi-
nance and Capital First, for eligi-
bility screening. 

“Chances of getting a loan in-
creases as the merchants’ usage
of Paytm increases since there is
more data available for under-
writing,” said Kiran Vasireddy,
senior vice-president at Paytm.

Paytm will, however, not under-
write the loans. The move will
help Paytm achieve its objective
of tapping the under-banked and
unbanked segments of the popu-
lation and bringing the small re-
tailers into the fold of organised
credit. The company claims 4-

lakh offline merchants already
accept Paytm, which will cross 1
million by the end of the year.

Gaurav Hinduja, cofounder of
Capital Float, said Paytm will

pass a prepared offer to sellers it
considers eligible for loans. The
merchant will then be prompted
to download the Capital Float
app and apply for a loan.

“For us, it opens a new segment
of people and we plan to disburse
loans sub ̀̀ 50,000 through this ti-
eup,” he said. Locking in offline
merchants and encouraging
them to boost sales is critical to
Paytm’s growth as it looks to ke-
ep its market leadership position
in a highly untapped financial
tech sector. The move mirrors
that of its investor Alipay, which
too offers loans to Chinese custo-
mers and sellers within seconds
by analysing their transaction
patterns on the app.

But while Alipay in China gives
out loans itself, regulations in In-
dia do not allow ecommerce mar-
ketplaces or payments bank to
disburse loans, which is pro-
mpting the company to tie up
with institutions. Paytm said its
move goes one level lower and
enables a small shop owner to
meet his working capital needs,
saving him from the clutches of
the money lenders. “He now gets
access to quick, easy and affor-
dable credit,” said Vasireddy.

Little Guys Get a Lending
Hand from Paytm, Fincos

Helping Hand
Paytm and other marketplaces, 
including Flipkart and Amazon, 
already offer financing arrange-
ment for marketplace sellers 
with basic documentation

Paytm said its move 
goes one level lower and 

enables a small shop owner 
to meet his working capital 
needs

Paytm said move saves him 
from the clutches of the mon-
ey lenders

2-5 days - Minimum turna-
round time
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Bengaluru: Purplle, an IvyCap
Ventures-backed online marketpla-
ce for beauty products and spa and
salon services, is closing a Series-B
round of around $6 million with par-
ticipation from JSW Ventures, exis-
ting investors and another investor
who’s likely to join in. The company
will use some part of the capital to
set up a warehouse in Bengaluru to

serve the Southern
market which makes
up 15% of its annual
GMV of `̀150 crore.

“We will continue to
be a marketplace as it
is very difficult to pre-
dict which SKUs do
well in the beauty seg-
ment. Our focus will
be on enabling sellers
who stock upto 15 days
inventory with us in
our warehouses for

insight on price elasticity and sa-
les,” says Manish Taneja, cofounder
of Purplle.com. 

He adds that the platform will grow
its beauty services business in the
spa and salon category which is cur-
rently available in 12 cities. 

“Offline we wouldn’t do a store mo-
del but will create an experience
using Virtual Reality to help buyers
experience different products. The-
se are the plans for the next 8 to 12
months,” says Taneja.

Purplle to Close
$6 million
Series-B Round 

A roundup of top funding deals of the day from the startup world
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ON THE FUNDING LANE

PRANSHU GUPTA
CEO of Trak N Tell

`3-4 crore Amount Gupta 
seed-funded the co with

Gupta is an alum of Uni-
versity of Florida and 
had a stint with Yahoo

`2 crore Revenue company 
reported in the last fiscal

`3-4 crore Top-line firm 
plans to close the financial 
year 2017 with

Right On Track

Brian Acton and two others are believed to have invested ̀̀ 23 crore in the car tracking company

VR Gets into Head of the Young
INTEREST IN VIRTUAL REALITY HEADSETS

% who are interested in using VR in the future
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Smartwatch Owners Games Brand Video Viewers
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Source: Global Web Index Q2 2016; Base: Internet Users aged 16-64

Some industry

experts say the

allocation of

`̀500 cr for 2015-16 and ̀̀ 600 cr

for 2016-17 is lower than what is

needed. 

Out of ̀̀ 10,000-crore fund an-
nounced by the Prime Minister in
the Startup India Action Plan, ̀̀ 500
crore has been released during FY
2016 and ̀̀ 600 crore is scheduled
for release in FY 2017. These will
be fully utilised for the Fund of
Funds for Startups. Sidbi contrib-
utes a maximum of up to 25% of the
corpus and the venture funds
would in turn raise funds from
other sources, including from
abroad, such as high net worth
Individuals (HNIs), corporates,
other institutions. The corpus, so
pooled, will be invested in startups
by way of equity and equity-linked
instruments. These investments by
the funds will happen over a period
of 5- 6 years. Therefore, given the
allocation so far under Fund of
Funds for Startups, substantial
contributions has to be arranged
from other sources by the VCFs.
Based on need and appetite, SIDBI
will make all possible efforts to
catalyse enough funds for startups.

Can the government take the call

as to which sectors these funds

are directed to?

Internationally, startups have
been supported through govern-
ment-backed funds, Fund of Funds
model is considered ideal with
minimal contribution from govern-
ment and the remaining contribu-
tion mobilised from private sourc-
es. Innovative technologies are
being seen in different sectors viz.,
healthcare, education, IT, agritech/
agri-business, lifestyle. It would
not be appropriate for the govern-
ment to direct the Fund of Funds to
invest in sector-specific funds, but
would be better to be sector-
agnostic.

Do you make direct investments

in startups?

Sidbi does not generally make
direct investments in startups. But,
startup ventures which are
grounded and which have
achieved revenue traction need
venture debt. 
Hence, Sidbi as part of its initia-

tive to build up a market for ven-
ture debt extends debt assistance
to startup units, selectively. Sidbi’s
wholly owned subsidiary — Sidbi
Venture Capital (SVCL) invests in
startups and the venture funds
which are supported by SIDBI
invest directly in startups. The
major startup focused funds are
India Quotient, Ivycap, Blume
Ventures, Orios Venture Partners
and Yournest Angels.

Chairman Says Startups with
Revenue Traction will Get Funds

Q&A

Kshatrapati Shivaji

PAYMENT TIME Payments co wants to facilitate collateral-free
working capital loans of up to ̀̀ 1 l for small merchants, rick drivers

IN THE WORKS

We are taking 10 pro-
posals...for in-principle
clearance from VC In-
vestment Committee.
The process will be held
on July 12 in Mumbai
KSHATRAPATI SHIVAJI
Chairman, Sidbi 

More and
more Indian
firms are
starting to
ask for better
design says
Autodesk MD

JSW
Ventures,
existing
investors and
others may
participate in
this round

For comprehensive and  
insightful stories about all  
things startups and technology, 
log on to www.ettech.com

Netbus is a malware 
that was designed to re-
motely control an af-
fected system’s Win-
dows application over 
a network.

Netbus
Jargon Buster

Self-driving cars will 
incentivize the re-
turn of the turnpike. 
Reinventing cars 
will require rein-
venting roads.

BALAJI S. SRINIVASAN 
@balajis 

Tweet OF THE DAY

Quick Byte ANIRBAN BORA

2.8m sq ft
Total floor space of the 
main structure of Apple’s 
under construction 
‘spaceship’ campus 

End-to-end 
Encryption on 
FB Messenger

Tech Buzz

Facebook has begun of-
fering an option to en-
crypt messages to some 
of 900-million users of 
Messenger, its messag-
ing app. The end-to-end 
encryption system al-
lows only the communi-
cating users to read the 
messages. The upgrade 
will prohibit even Face-
book from reading con-
versations. – IANS

Scientists have devel-
oped a robot that shows 
how early terrestrial an-
imals began moving 
about on mud and sand 
360-million years ago. 
Animals would have 
used modified fins to 
move around on flat 
surfaces, the research-
ers found. The findings 
may help them create 
amphibious robots able 
to move across granular 
surfaces more efficient-
ly. Scientists from the 
Georgia Institute of 
Technology, Clemson 
University and Carnegie 
Mellon University stud-
ied the African mud-
skipper fish and devel-
oped the robot. — PTI

Robots Show a 
360m-year- old 
Moving Trick


